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EINIXEPHXIAKO XXEAIO

(BUSINESS PLAN)

> T givau éva eriysipnolako cyéoro

‘Eva emyeipnolaxd oyédio (business plan) sivor éva éyypago 1o omoio opilet
™ Pacwkn wWéa yo o emyeipnon Ko to oyeTikd 0épata idpvong. Me amid Adya,
EVal EMYEIPNOLOKO GYESI0 TIPETEL VAL TEPLYPAPEL GE TTOL0 GTASI0 PPIoKETOL GTNV ApYN O
EMUEPNUATIOG, VO VTOJEIKVVEL OV BEAEL Vo, PTAGEL Kot Vo VEOypoupilel pe molo
TpOmo mpoteivel va Thoel eKel. G TPOGYEDIO TOV EMYEPNUATIO Yoo T dNUovpyia
poG véag emyeipnong, To ETYEPNCLOKO GYEOL0 €lval GTNV OVGI Lo YEPLPO LETOED
™G 100G KoL TG TPOYLLATIKOTITOG.

H obvtagn evog emyyeipnuatikod oyediov okoiovbel o cvykekpiuévn
dwdwacio kot owdoyn opactnpot)tev. o mm obvtaln Tov ETYEPNUATIKOV
oyediov etvar amapaitnto va onuelwdei ot 10 Kotaptilel o emyeipnuatiog (| To
Baokd oteréym mov £xel noN emAééet 1o Anpodcio 1 évoc M o opdda erevovtav). Ot
Adyol Yoo TOLG OTOIOVG TO EMYEPNUOTIKO oY€do Kataptiletar amd tov ido TOV
eMyEPNUATIO, OTMOG 0PIOTNKE TOPATAV®, Eivor 60:

e Xx£010 OV £YEl KOTOPTIOTEL 0md GAAOV, EKTOC ad aLTOV OV Bal TO EPAPHOCEL
elvar advvato va vhomoinBel, apevog d10Tt 0 AapBdvel vTdyn Tig dSvvaTdTNTEG
N emBopieg tov emyepnuotio, pe omotélecpo vo pnv  eivor  amdAvTo
Kotavontd, Kol aQeTEPOL JOTL OMuovpyel oicOnuo  «wmaKoNGg» Kot
KATOTEPOTNTOC.

e Epdcov dArog kotapticel To 6y€S10, 0 1010G O EMYEPNUATIOG EMOAVATOVETOL
o€ OVTO KOl £TGL OV OMOOEYETOL TNV AVAYKT ETICTNUOVIKNG VTOSTNPIENS, TOGO
oTNV KATAPTION TOV 6)EOI0V 66O KOl 0TV VAOTOINGN Tov. AVTO AAAMOTE, O€
ovpPaiver povo oy EAAGSa, anid cvopfaivel mo £viova kot mo cuyvd amod
0Tt oe dAleg ywpes. Axkdun mo €viovo givar to Qavopevo Otav ot
emyelpnuatiec, OM®G opioTKay TOPATAVE, £Yovv  MON  EMTUYNUEVN

EMYEPNUATIKY dpAcTNPLOTNTA 1] KATEYOLV Anudcia BEon.




W TEI XEPPQN

_) “f MOKE
TEI Zeppuv

MONAAA KAINOTOMIAZXZ &
EITIXEIPHMATIKOTHTAZXZ
(Mo. K. E.)

BéPata, o emyeipnuotiog €xel avaykn vmoot)piéng yw ) obvtaén Tov
EMYEPNUATIKOD GYediOV, ETELON:

0 Xpetdletoun Vv amapaitn pebodoroyia yio tnv id1a ™) cvviaén tov cyediov,
Vv omoia oev gival amapaitnto va yvopilet.

0 Xpetbdleton kbmotov mov B avalnTinoel Yo AOYOPLOGUO TOV TIG OmOPOiTNTES
EMOTNUOVIKEG KO TEYVIKES KAVOTNTEG, MOOTE VO UTOpel v eMAEEEL TOVG
KOTOAANAGTEPOLG Ywpic vo dnuovpyel aviurdbelec M vo. LIOTIMTEL ©F
«OTOYPEDCELSN.

0 'Exet avaykn amd KAmolov eKmodevpévo kot pe dbéocipo ypovo otnv
KaToypapn TV oTolyeimv Tov oyediov, ®oTe va emdoel aneplonacTog 6TIG
KOPLQOIES OPACTNPIOTNTEG TNG EMYEPNUATIKNG OpAons, Omwg 1M ANym
amoPAace®V, £EACPAAON KeQOAOi®V, TIG oyEcelg pe T Anudoio Atoiknon,
TIG OXE0EIC e TIG OUAdEG Tieons, TV €E0GEAAIOT] GLVEPYUSIOV KOl TNV
0pYAVMOT) TOV OIKTOMV.

Koatd cvvémela eivol amopaitnto vo cuVTAcGETAL Vo ETYEPNUATIKO GYESL0
0€ GLVEPYOSIO TOL EmyEpMUaTio fe KATOAANAG ekmondevpéva oTeAéYN, €lte avtd
AVIKOLV 101 OT1 JOIKNTIKY OpAda TNG EMxEipnoNg &ite avnkovy (To cuvnBEcTEPO)
0 EMYEPNOELS CLUPOVA®V. TNV Tepimtmon ¢ emyeipnong cvpfoviwv, sivon
ATOPOITNTN M TOPOVGIN OA®V TV HEADV TNG OUAONG GUVTOENG TOV EMLYEPTLOTIKOV
oyedlov, TOLAGYIGTOV GTNV apyn Kot 6To TEAOG KABe @d- ong Tov oyediov, MoTE va
eCacpariletoar ocuvoyn oAAG kol vo TPOPAEmETOL M TLYOLN ATOYDPNON KATOLOL
puéAOLG,.

Ye kbBe mepinTmon, To EWOIKA OTEAEYT YL TOV EMLYEPNUOTIKO CYESOCUO
Bétouv kdBe @opd éva {tmuo pog evotntog (moté to otddol M pEPM TOL
emyelpnuaTikov oyediov dev tibevion 6Aa poli otov emyeipnuotio), TepUévovy and
TOV EMYEPNUATIO VO SOTLVTMOGEL O 1010¢ TV avdykn oamoKTnong mpocHetwv
TANPOPOPLADV, TEYVIKOV TKAVOTHTMOV, 1| VITOAOYICUMVY KOl Ol ATOVTNCELS EKLLOLEDOVTOL
amo Tov {010 ToV EmyEPNUATIO LE T HOPPT «ANYNG AmOPOCTG» 1) omoia KAOe popd
KOTAYPAQETOL OO TNV OPLAd0 VTOSTNPIENG, DOTE VO OMOTEAEGEL VAL EVIOLO KEINEVO.

SUVOTTIKG, €vo  EMYEPNOOKO  TPOYpOppe  €xel  TE0oEPLS  Paoikong

OVTIKELEVIKOVG GKOTTOVC:
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1) avayvepilel T @OOoTM Kot TO YEVIKO TAIGLO TNG EMLYELPTILOTIKAG EVKOIPIOG.
2) mapovolalel TV TmPocEyylon mov  mpoypoupatifel vo  akolovBnoel o
EMYEPMNUATIOG Y10 VO EKUETAALELTEL TNV gvkoupio.
3) Avayvopilel Tovg mapdyovieg mov Katd maoa mhavotnta Oa kabopicovv to
av Ba givar 1 emyeipnon TeTuynpévn.
4) E&vmnpetel cav pyoleio Yo T CLUYKEVIP®OT) OIKOVOULKOD KEPAAAIOV.
Yvvemdyetonr OTL éva EMXEPNOOKO OYE010 Tpémel va eEnyel Tic Paocikég
petafintég ywo emtvyio 1 amotvyic, Ponbodviog €101 TOV  EmyyElpnuatioo vo
TPOETOLLACTEL Y10 SIAPOPES KATAGTACELS OV pmopel va wpokvyouv. TIpdypartt, avt

elval 1 o ONUAVTIKT AELTOVPYIR TOVL EMLYEPTOLOKOD GYESIOV.

Heprypaen T0V 0KOTOV, TS PaCIKNG 1OE0S KO TEKUNPI®O] TOV OKOLOVO®V

onueiov (mov amotelovv kKot kpreipra alordynong tov business plan):

1) Totl givor povadikd 1 d10popeTikd 10 TPoidv mov o TaPAy® Kot G€ TL SopEPEL
amd T vrapyovoeg Avoelg; (How and why is it unique and/or different from

dominant design solutions?)

2) Tt Ba mpotynoet to wpoidv pog évag mehdtng; T eivor owtd MOV KAVEL TNV
vanpecio 1 t0 TPoidv mov mpoopEpovpe Odwakpltd (distinct) omd KAmolo AGALO
avtiotoyyo mov JatiBeton otv oyopd; (What would be the distinct value

proposition?)

3) Iow eivar to (Mpaypatikd) emiyelpnuaTikd HOVIEAO — OMAdY] M TAPOYOYIKY|
J1d1Kacio- £T61 MOTE VO KATUOEIKVIETOL KO O TPOTOG TOL TTPOKLATOLY TO £5000 TNG

etoupeiag; (What would be the intrinsic business model?)

4) AvaAvom GYETIKA LE TO €AV 1) EMAOYN MOC YLOL VO TOPAYOVUE TO GLYKEKPIUEVO
TPOIOV 1 VANPEGia £YEL YOPOUKTNPLOTIKA OV O TOL emMTPEYOLV Vo EMPLOCEL EVavTL

AoV avtayoviotov, otl givor Pioopo kot emextdopo. (How and why is this

defensible, sustainable, scalable as a solution?)
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5) Xe molovg amevBuvetal To TPOIdV oV Tapdyovpe (e OO target group) Kot LLE TO10

Tpomo B0 LITOPEGOLIE VO OMOKTHGOVUE TTEAATEIDL «OPOGIOUEVN) o€ Pabog ypoOvov;

AvTo givor onpovtikd yioo vo pmopet pio eTopeio vo, Tpocsdlopicel TV TILOAOYLOKT

¢ moltikn. (Which are the key target market niches and how they prove “sticky”

for this solution over time?)

> IHepigyouesva evoc emyeipnaolarxot ayediov (business plan)

Yrdpyovv oapketol kol OlPOPETIKOL TPOTOL Y vo ovvtoyBel  €va

emyyelpnoloko oyedo (business plan). Xe kdbe mepintwon, to embovuntd péyebog evog

EMYELPNOIOKOL GYEdI0L elvar owTd o dev Eemepvd Tig 25 — 30 ceridec.

[MTopokdto ava@epoviol EMYPOUUOTIKA TO OTOWEld mov mpEmel  va

nmepiapBdvovtol og anTd, MOTE VO, EIVOL OTOTEAEGLATIKO:

EEoeuiro — Tithor: Ilepiéyoviar to ovopata, ot oevbbvoelg Ko ta
TAEQPOVO TNG EMLYEIPNONG, TOV WOI0KTNTOV KoL TOV S1OIKNTIKOV TPOCOIKOV,
N NUEPOUNVIQ TPOETOHAGING, O AplOUOS TOV AVTIYPAP®Y KOl TO GTOUO TPOG
EMKOLVOVIAL.

IMivaxkag wepreyopévov: Tlepiéyoviot to Pactkd TUMLOTA TOL ETLYEPTOLAKOD
oyediov.

Hepidnyn: Topéyeton pio ovaKe@OAOi®ON TOV GLVOAOL TOV TUNUAT®OV TOV
emyelpnolakov oyediov (1-3 oehideg), 6mov tovilovtal Ta onuavTikd onueio
TOL KGOe TUNUATOC (TO €100C TNG EMYEIPNONG, TOL0 EIVOL TO TPOTOV 1| VANPEGIQ
™G emyeipnong Kot Tt 10 Witepo eumepiéyovy, mowo eivol to. S10KNTIKA
oTeAéYN, mOoO ypnpoTe  ypslalovrol, o€ TL  emimedo kol oG Oa
ypnoonomBovv) kar dnuovpysiton M TPoomAdeln. Yo wapaKivion TOv
EVOLLPEPOVTOG TOL OVAYVAGT.

AMA®on 1oV 0PAPATOS KO TG 0TOOTOM|S TNG Emvyeipnong: Tleprypdopetan
N oTPOTNYIKN 7oL Ba xpnoyomonbel Kot 1 ETYEPNCLOKY PLAOCOPIO, V1o VoL

YIVEL TO OPOLO TPOLYLOATIKOTNTA.
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Ieprypaen g erarpiog: Ileprypdopeton 1 TpoTEWVOUEVT LOPON TNG ETOIPIOG
(atopkn), O.E., E.E., E.ILE., A.E., Zuvetapiopdg K.4.) Kot avorypaeovtoL: M
enmvopia g eToupiog Kot 1 Tomofecio TG, Ol AVTIKEWEVIKOL GKOTOL NG, M
@OoN TOL TPOIOVTOG 1 TNG VANPESING TOL B TPOSPEPETAL, TO HEPISLO OYOPAg,
N Tpéyxovca katdotoomn (idpvon, eEayopd 1 EXEKTACT) KOL TO TVYOV 1GTOPIKO
oV VITAPYEL, KOL 1) VOUKT] LOPOT] TNG ETALPLOG.

[poypappa tTov Tpoiovrov 1)/kat Tov vanpeci®v: Ileprypdpeton 10 Tpoiov
N/xor n vanpeoio kot toviCovtor Kamown wwaitepa yopakmmpiotikd. EEnysitan
0 AOY0G Y10 TOV OTO10 01 KATAVOAMTEG O AyOpAGOLY TO GLYKEKPIUEVO TPOTOV
N v vanpecia. Eniong, éd® pumropovv vo avartvyBodv ta xapaktpioTiKd Tov
TPOIOVTOG 1 TNG VINPEGING TOL TAPEYOLY CLYKPITIKO TAEOVEKTNUA KAODS Kot
N Swbéoiun VOUIKY] TPOoTUGio. — TO TPOVOULOL EVPECITEXVING, GLYYPOUPIKE
OIKOMULOTO, EUTOPIKA CTILOTO K. 4L

Mpéypappa Mapketivyk: Avagépovtor ot mlavol meAdteg g emtyeipnong
Kol To0 €i00¢ TOV aviaymviopob mov Bo avtipetomicel. Alvovtol ot YEVIKEG
YPOUUES TNG OTPOTNYIKNG MOPKETIVYK KOl TPOCOIOPILETOL TO OTPATNYIKO
otoyyelo ¢ emyeipnong. 1o TUNUO ALTO TEPLYPAPOVIOL Kot To €ENG: M
avdAvon ayopdg oTOYoL KOl TPOEIA TOv TEAATN oTOYOL, Ol péBodOL
aVaYyVOPIoNS KOl TPOGEAKVONG TOV TEAUTAOV, 1| TPOCEYYIOT] TOV TOANCE®V
Kol To KOVAALD O1VOUNG, Ol LOPPEC TPOMONONG TOANCE®V KOl SLOPT|LLLOTG,
KoOADG KoL 01 TOMTIKES TIGTMONG KOl TYLOAOYNONG.

Mpoypappa owiknong: Ilpocdopiler 1o Pacikd pEAN (Tovg evepyoig
EMEVOLTEG, TN OLOIKNTIKY opdda Kot Tovg dtevbuvtég) mapabétovtog v meipa
Kol TG KAvOTNTEG OV €YOVV. ALTO TO TUNUO TPEMEL VO TPOGPEPEL TIG
aKkolovBec meprypapés: opdoa  dwoiknong, efmtepikol  emevovTéG  M/Ka
dtevBuvtég Ko to TPooovTa Tovg, €£mTEPKOL avOpdOTIVOL TOPOL KOl TO
TPOGOHVTA TOVG, TPOYPOLLLL GTPATOADYNONG KOl KATAPTIONG VITAAAAWV.
Agrrovpyké mpoéypoppa: EEnyel tov TOMO TOL GLOTNUATOC KATAGKEVNG N
Aertovpyiog mov Ba ypnowwomomBel. Ileprypdoper TG eyKatactdoelg, MV

epyaoia, TG TPMTEG VAES Kol TIS SLUOIKOOTIKEG OMOLTNOEL, TOV TPOIOVTOG.
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AvT0 1O T TTPETEL VO TPOCPEPEL TIG OKOAOVLOEG TTEPLYPAPES: AEITOVPYIKES
KOl KATOOKELAOTIKEG HEOOSOL, AEITOVPYIKEG EYKATOOTAGELS (ToToOETia, YDPOog
Kol eE0mMopog), HEB0d01 EAEYYOV TO1OTNTOGC, SLOOIKOGIES EAEYYOV OMOYPAPOV
KOl AELTOVPYLDV, TTNYEC TPOUNDEIDV Kol 0yOPACTIKESG OLAOTKAGTEC.

Owovopkd mpoypappa: Ilpocsdiopilel TG OIKOVOUIKEG OVAYKEG KO TIC
Baowkég myég xpnuatodotong. apovsialer mpofAéyelc tov 66wV, TV
eEO0MV Kl TOV KEPOIMV. AVTO TO TUNLO TPETEL VO TPOSPEPEL TIG OKOAOVOES
TEPLYPOPES: 10TOPIKES OIKOVOUIKEG €KOEGEIS Yoo ToL TEAEVTOl TPlo ¢ TEVTE
xpovia i Yoo 6co dtatifevtar, pro forma owovopkés SNAMGELS Yoo Tpio. G
TEVTE YPOVID, GCUUTEPIAAUPOVOUEVOV TOV ONADCE®V EG0ONUATOS, TOV
ICOAOYIGU®V, TOV ONAMCE®V TOUEWKNG PONG KOl  TOV  TOUELK®OV
TPOVTOAOYIGUAOV (UNVIOLOL Y10 TO TPAOTO £TOG KOl TPLUNVIOAOL Yo TO OEVTEPO),
avéivon  vekpod onueiov  yio  k€PON KOl TOPEOKEG  POEG Ko
TPOYPOUUATICUEVEG TTNYEG YPNUOTOIOTNOTG.

MHMopdptnro vVTOoTNPIKTIKOV €Yypagmv: Tlapéyel cuoumAnpopatikdé LAIKO
070 0)£010. AVTO TO TUNUO TPETEL VO TPOCPEPEL TIG AKOAOVOEG TEPTYPAPES:
Bloypagikd TG opadog 0101KNoNG, OTOLUONTOTE GAAL GNUOVTIKAE dEdOUEVOL TOL
omoio. vrootnpilovv TIC TANPOPOPIEC OTO EMYEPNCLOKO TPOYPAUUL KOODS

TOV KOJIKO NOIKNG TG emyeipnong.
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> Ilapovaiacn evog emiyeipnoiarod ayediov (business plan)

1. ITAPOYZIAXH EINIXEIPHEHX

YOVTOUN TEPLYPAPT) TPOTEWVOLEVOD EMLYEIPTLOTIKOD GYESIOV KOl TOPOVGINoT|

g emyeipnong.

2. TIPQTOTYIIIA KAI KAINOTOMIA
[Teprypagn g KovoTopiog otV Topaymyn /Kot 6 GAAEG OPACTNPLOTITEG
g emyeipnong. Edv vmdpyel evoopdtoon vyning texvoloyiag N 1e(voyvociog M
oTdMmoTe VEO oL Bal NG O0DGEL avTay®VIoTIKO TAgovékTa. [Tpémet va amavindel to
epOTNUA: Yol eivor Hovadikd 1 O10popeTIKO TO TTPoidv mov OBa mapdyw Kol 6e Tl

JSPEPEL ATO TIC VILAPYOVOEG AVGELS.

3. TIPOIONTA KAI YITHPEZIEX

3.1 lleprypapn Ipoiovrog n/kor Yrnpeoiog
XopaKTnploTikd Tpoidvimv kot TAeovekTHatd Toug. [ati Bo TpoTyunoet 1o Tpoidv
pog évag meddmng, Ti elvar ovtd mov kdver v vanpecio | to TPOidV OV
npocpépovpe dtokprtd (distinct) omd kdmolo GAAO avticToyo mov dlatiBeTon oTNV

ayopd;

4. TIAPATQI'TKH ATAAIKAZXIA

Avdlvon g mopayoylkng dadikaciag, £Tol MOTE VO TPOKVTTEL TO TEMKO
mpoidv ka1 to €c0d0 TG etoupeiag (What would be the intrinsic business model).
Ewdwotepa Oa mpémet va ovalvBovv ta akdAovBa onueio:

4.1 IpounBevtég: Tapovoioon mpoundevtdv, oYEGEIS TG EMYEIPNONG LLE TOVG
npounBevTég

4.2 Ilpoowmixo Iopoywyns: Nao KatoypapovV ol OVAYKEG GE TPOSMOTIKO OVA
Topén, OEELOTNTES

4.3 Avaivon Iopoywyikod Elomiiouod: Avalotiky|] mopovcioon Tov

TOPAYOYIKOV EOTAMGHOV (N OVILOTA K.0L)
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4.4 Avaivon Tomov Eyxardotaons: Tati emdéydnke o cvykekpiuévog 10mog

EYKATAGTOONG TNG EMLYEIPNONG KO LLE TOL0L KPLTHPLOL

5. ANTATONIEMOZ KAI OEXH THX EINIXEIPHXHZ

5.1 Avtaywviouos kair otpotnyikn S ETXEIPNONG Yio, TH PLociuotyTo. Kol
EMEKTOON THG:
Avapopd ™G TPEYOLCOG KATAGTAONG, TNG TOUVIG avTiOpAoNS TOV OVTAY®OVIGLOV
oTNV EUPAVION TNG OKNG oaG emyeipnong, aSloAdynon g VTAPYOoLCOS Kot
EVOEYOUEVNG OYOPAG Kol TTEPLYPOPN TNG OVOUEVOUEVNG €EEMENG TOV EMLYEIPTCEDV
OV OPOCTNPLOTOOVVTOL GTOV 1010 KAAS0. Emyeipnuatoroyios oxetikd pe 1o €av 1
EMAOYN MHOG YL VO TOPAYOVUE TO OCULYKEKPIWEVO TPoidv 1 vmmpecio  €xel
YOPOKTNPLOTIKA TTOV B0 TOV EMTPEYOLV VA ETPLOGEL EVAVTL GAA®V OVTOYOVICTOV, OTL
etvon Prodopo kon emextacpo. (How and why is this defensible, sustainable, scalable
as a solution?)

5.2 SWOT ANALYSIS:
[TapdBeon ev cvvtopio TOV TAEOVEKTNUAT®V KO LEIOVEKTNUATOV TNG EMLYEIPNONG KOl
avtioToryo €VKOIPiEG Kol OMEIAEG TOL UITOPOLV VO TPOKVYOVV GTO OLKOVOUIKO
nePPAALOV KO va ETNPEAGOVY TN AgtTovpyia TNG eTopeiag:
- AYNATA XHMEIA (STRENGTHS) & AAYNAMIEZ (WEAKNESSES)
- EYKAIPIEZ (OPPORTUNITIES) & AIIEIAEZ (THREATS)

6. TMHMATOIIOIHZH ATOPAZ & MARKETING PLAN
Y& mo1ov¢ amevLOVLVETAL TO TPOIOV TOV TOPAYOLLLE (OE TTO10 target group) Kot [
o110 TPOTO Oa UITOPEGOVIE VO OMTOKTCOVUE TEAATEI  «apOSIOUEVNY € Pdbog
xpOVov; AvTo eivar onuovtikd yw vo umopel pio etorpeion vao mpocsdiopicel v
Tipworoylaxn ¢ moAtiky). (Which are the key target market niches and how they

prove “sticky” for this solution over time?



W TEI XEPPQN

)‘ “f MOKE
TEI Zeppuv

MONAAA KAINOTOMIAZXZ &
EITIXEIPHMATIKOTHTAZXZ
(Mo. K. E.)

6.1 Tunuoromoinon s Ayopdg: AvoQEPETE ©E MO0 OYOPACTIKO KOO
anevBiveote Ko yloti.

6.2 Ilpoaoiopiouos Tuyoloyioxng Ilolitikng. Avoeépote pe mo tpoémo Oa
SlpopemBel 1 THOAOYLOKY] TOMTIKY NG emyeipnong, mbavoi dtokavoviopol pe
TEAATEG, SLOUOPPMOOT TILAOV GE GYECN LE TOV OVTAYOVICUO KOL TOVG GTOYOLG Yl
KOO0 01 TV TEAATMV.

6.3 ITAavo [lpowOnaong Ipoioviwv n/kor Yanpeoiwv: AvagEpate TO10G TIGTEVETE
Ot glvar 0 KaAOTEPOG TPOTOG TTPOMONONG TV TPOIOVI®OV 1 VANPECLOV, TOAVES

ovvepyaciec, eEaymyucol oToOYOL EMYEIPNONG K. 0.

7. XPHMATOOIKONOMIKH ANAAYZH

1.1 Ilpopierouevog looloyiouos Xpnong: Loviaén Icoloyiopon

7.2 llpofiemouevos  Aoyopioouos  Amotedecudtwv — Exuetoiievons — kou
Xpnoewg:  Amotehéopoto  ekpetoddevoewmc, IlpoPAemtiky)  mopeia
Amoteleopdtov Xpnong

7.3 Ap1Quodeikres. pELOTOTNTAC, OMOOOTIKOTNTOS, OPUCTNPLOTNTOC,
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